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REASONS  TO

S E L L  T H I S  S UM M E R

When you sell your house, you want to balance getting the most out of your 
sale with knowing you’re making a good investment on your next home. 
Here are a few reasons why you may want to make a move this summer and 
prioritize your homeownership goals sooner rather than later.

THE  NUMBER  OF  HOMES  ON  THE  MARKET  I S  ST I LL  LOW

While data from realtor.com shows the number of listings coming to market 
(known in the industry as new listings) has grown since the start of the year, 
housing supply is still firmly in sellers’ market territory. This means there are still 
more buyers in the market than there are homes available. That puts you in the 
driver’s seat.



Purchasers are eagerly waiting for your house, so if you 
work with a real estate professional to price it correctly, 
it could sell quickly and get multiple strong offers this 
season. Just know that listing sooner rather than later 
can help your house stand out before more sellers add 
their homes to the market.

YOU R  EQU IT Y  I S  GROWING  IN  RECORD 
AMO U NTS

Odeta Kushi, Deputy Chief Economist at First American, 
reports:

“. . . homeowners in Q4 2021 had an average of 
$307,000 in equity – a historic high.” 

That much equity can open doors for you to make a 
move. If you’ve been holding off on selling because 
you’re worried about how rising prices will impact your 
next home search, rest assured your equity can help 
fuel your move. It may be just what you need to cover a 
large portion -if not all- of the down payment on your 
next home.

MORTGAGE  R ATES  HAVE  INCREASED 
T H I S  YEAR

While it’s true the 30-year fixed mortgage rate from 
Freddie Mac has climbed over two percentage points 
this year, current rates are still below what they’ve been 
in past decades. Mark Fleming, Chief Economist at First 
American, explains:

“Rising mortgage rates impact affordability, but 
historical context is important. An average 30-year, 
fixed mortgage rate of 5.5 percent is still well below
the historical average of nearly 8 percent.”

That means you still have an opportunity to lock in a 



B OT TO M  L I N E

Just like anything else in life, timing is a big part of any 

decision. If you’re thinking about selling your house, let’s 

connect so you have the expert insights you need to make the 

best possible move today.

Work with a trusted advisor to kickstart the process so you can make your next 
purchase today.

H O M E  P R I C E S  A R E  A P P R E C I AT I N G

Home prices have been skyrocketing in recent years, thanks to the imbalance of supply 
and demand. And as long as that imbalance continues, so will the rise in home values.

What does that mean for you? If you’re selling so you can move into the home of your
dreams or downsize into something that better suits your current needs, you have an
opportunity to get ahead of the curve by leveraging your growing equity and 
purchasing your next home before prices appreciate further.

And, once you make your purchase, you can find peace of mind in knowing any further
home price appreciation is growing the value of your new investment.



E XPE RT  INS IGHTS  FOR

T O DAY ’S  S E L L E R S

The re  i s  an  ongo i ng  h o u s i n g  s ho r t ag e ,  an d  p r o pe r l y  l i s t e d 
homes  a r e  s t i l l  s e l l i n g  sw i f t l y  –  g e n e r a l l y  s e e i n g  a  c o n t r ac t 
s i g ned  w i t h i n  a  mon th .

 -  Law rence  Yun ,  Ch i e f  E conom i s t ,  Na t i ona l  As soc i a t i o n  o f  Rea l to r s“ The  p ro ce s s  o f  ge t t i ng  a  ho me  re ady  fo r  sa l e  t rad i t i o na l l y 
i nvo l ved  c l ean i ng ,  rep a i r i n g  any  i te ms  ne e d i n g  ma i n te nance , 
dec l u t te r i ng ,  and  even  s tag i n g .  W i t h  many  ho me owne r s 
exp ec t i ng  a  qu i c k  sa l e ,  .  .  .  t h e  p re p a ra t i o n  p ro ce s s  to o k 
l e s s  t h a n  a  m o nt h  fo r  ove r  5 0 %  o f  h o m e  s e l l e r s  .  .  .  w i t h  2 0 % 
co m p l e t i n g  i t  i n  l e s s  t h a n  t wo  we e ks .

-  Geo rge  Ra t i u ,  S en i o r  E conom i s t  &  Manage r  o f  E conom i c  Re sea rch , 
 rea l to r. com

“
Th i s  imb a l ance  b e t we e n  an  i n s u f f i c i e n t  n u mb e r  o f  owne r s 
l o ok i ng  to  se l l  re l a t i ve  to  b u ye r s  se a rch i n g  fo r  a  ho me  ha s  l ed 
to  t he  re co rd  app rec i a t i o n  o f  t he  p a s t  1 2  mo nth s .

-  D r.  F rank  Notha f t ,  Ch i e f  E conom i s t ,  Co reLog i c“ S t ro n g  h o u s e  p r i ce  a p p re c i a t i o n  t y p i ca l l y  e n co u ra g e s  m o re 
ex i s t i n g  h o m e ow n e rs  to  m ove .  A s  ho me owne r s  g a i n  e qu i t y  i n 
t he i r  homes ,  t hey  may  b e  mo re  l i ke l y  to  co n s i de r  u s i n g  t he 
equ i t y  to  pu rcha se  a  l a rg e r  o r  mo re  a t t rac t i ve  ho me .

-  Ma r k  F l em i ng ,  Ch i e f  E conom i s t ,  F i r s t  Ame r i can“

Real estate experts agree: sellers have a great opportunity in front of them this season 
thanks to low housing supply, home price appreciation, and growing home equity. 
These are some of the main reasons industry leaders say you should consider selling 
your house this summer.



K E Y  TA K E AWAY

“While house price growth is expected to moderate from the 
rapid pace of 2021, strong home buyer demand against a 

backdrop of historically tight inventory of homes for sale will 
likely keep appreciation positive in the coming year.”

- First American



When selling anything, you always hope for strong demand 
for the item coupled with limited supply. In essence, when 
demand is high and supply is low, prices naturally rise. 
That’s exactly what’s happening in the housing market 
today.

Here’s a look at the current imbalance in supply and 
demand according to the National Association of Realtors 
(NAR):

Notice there’s more dark gray on the left. This shows buyer 
traffic (demand) is strong or stable. In contrast, the lighter 
grays on the right indicate weak or very weak seller traffic
(supply). In a nutshell, the demand for homes is greater than 
what’s available to purchase.

W H Y  S E L L E R S  A R E 
W I NN I NG  B I G  T O DAY

Source: NAR

Buyer Traffic Seller Traffic

Very Strong Strong Stable Weak Very Weak



As the maps on the previous page show, seller traffic is weak. That directly impacts 
housing supply. While signs indicate housing supply is starting to rise as more sellers list 
their homes, inventory is still low. The graph below gives you an idea of how today’s low 
inventory compares to pre-pandemic years using data from NAR on the months’ supply 
of homes for sale.
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W H AT  T H AT  M E A N S  FO R  YO U

When there’s strong demand for an item and a limited 
supply of it available, the seller has maximum leverage. You 
might already realize this advantage enables you to sell at 
the best possible price, but it also means you’re in a better 
position to get the ideal contract terms to suit your needs.

That’s because there’s a chance you’ll get offers from 
multiple buyers who are willing to compete for your house. 
They’ll do everything they can to make their offer stand out. 
This could mean you’ll see things like waived contingencies, 
offers over asking price, earnest money deposits, and more. 
As the offers come in, work with your agent to look closely 
at each one before you decide which works best for you.

B OT TO M  L I N E

The current imbalance of supply and demand puts 

sellers in the driver’s seat. Let’s connect today to 

discuss how much leverage you have, and why it 

may make sense to sell now before your house has 

more competition.



Q:

A :

S h o u l d  I  u p d at e  my  h o u s e 
b e fo r e  I  s e l l  i t ?

A s k  a  r e a l  e s t at e  p r o fe s s i o n a l .

In today’s sellers’ market, updates and renovations may not be as necessary to make 
your house stand out. That’s because buyers have limited options and may be more 
willing to take on repairs themselves. 

“...nearly two-in-five potential homebuyers would 
consider purchasing a home requiring renovations.” 

- Freddie Mac

If you do decide to tackle projects before you list, here’s the latest data on how sellers 
often recoup those expenses. 

A  R E A L  E STAT E  P RO F E S S I O N A L  C A N 
H E L P  YO U : 

Weigh the pros and cons of waiting 
to buy as repairs are completed

Understand what buyers are looking 
for in your area

Decide what you need to prioritize 
based on your home’s condition

Highlight any upgrades you’ve already 
made by calling them out in your listing



You may be thinking of selling because you’ve heard your home’s value has increased. 
But will that trend continue? Or will prices fall since mortgage rates have risen?

H I STO RY  SHOWS  HOME  PR ICES  DON ’T  FALL  WHEN 
MO RTGAGE  R ATES  R I SE

While some people may worry the rise in mortgage rates this year will impact demand 
so much that home prices will depreciate, experts say otherwise. Doug Duncan, Senior 
Vice President and Chief Economist at Fannie Mae, notes:

“What I will caution against is making the inference that interest rates have a direct 
impact on house prices. That is not true.”

To give you historical context, here’s a look at the impact on home prices over the past 
30 years when mortgage rates rose by a percentage point or more. As the chart below 
shows, rates jumped by at least 1% six times in that time frame. In each case, home 
values increased. So, if you’re planning to sell, history shows rising mortgage rates have 
not had a negative impact on home prices.

W H AT ’S  G O I NG  T O 
H A P P E N  W I T H  H O M E 
P R I C E S  T H I S  Y E A R?

Start Date End Date Months Increase Home Prices

Oct 1993 14Dec 1994 2.38% +3%

Jan 1996 81 .20%Sept 1996 +2%

Oct 1998 19May 2000 1.81% +13%

June 2003 12 1.06%June 2004 +13%

June 2005 13July 2006 1.18% +7%

Nov 20121 3Dec 20131 .11% +11%

13Average1 .46% +8%

Source: Freddie Mac



W HAT ’S  DR IV ING  THE  CONT INUED  PR ICE  GROW TH TODAY ?

According to the U.S. Home Price Insights Report from CoreLogic, home values 
increased by an average of 15% in 2021. That dramatic rise in home prices is a direct 
result of more buyers in the market (demand) than houses available for sale (supply). 
When demand is high and supply is low like it is right now, prices naturally rise.

The graph below shows 2022 home price forecasts from several industry experts. The 
average of these projections indicates an expected 8.9% home price appreciation in 
2022. While this isn’t quite the dramatic 15% the market experienced last year, it shows 
experts are calling for ongoing appreciation. Basically, experts are all indicating home 
values will continue to climb, just at a more moderate pace.

B OT TO M  L I N E

Selling now is a great way to take advantage of today’s 

home price appreciation. And when you buy your next 

home, projections for ongoing appreciation indicate it’ll be a 

worthwhile investment that should grow in value with time.

2022 Home Price Forecasts
Based on Expert Projections

10.8% 10.4%

9.6% 9.0%
8.4% 8.3%

Fannie Mae Freddie Mac CoreLogic HPES NAR Zelman

Average of All Forecasts: 8.9%

5.8%

MBA



Pricing your house right takes expertise to ensure you can get the most out of your 
sale. Here’s a look at how agents can help. 

PR IC ING  YOUR  HOUSE  I SN ’T  GUESSWORK

Real Estate professionals determine a price that will attract 
multiple offers and maximize the return on your investment.

I T  TAKES  MARKET  E XPER I ENCE  AND 
E XPERT I SE  TO  PR ICE  YOUR  HOUSE  R IGHT.

Real estate professionals balance:

THE VALUE OF HOMES IN YOUR NEIGHBORHOOD

CURRENT MARKET DEMAND

WHERE PRICES ARE HEADED

THE CONDITION OF YOUR HOUSE

U N D E R P R I C E D

Decreases your future 
buying power

Leaves money on the table 
by undervaluing your house

Buyers may assume 
something is wrong

M A R K E T  VA LU E

Better chance of a 
bidding war

More likely to get an 
offer at or above list 

price

Likely to sell quickly

OV E R P R I C E D

May need a price drop, 
which can raise red flags

Likely to sit on the market 
longer

High price tag may deter 
buyers

$ $$ $$$

YO U R AGENT  I S  KE Y  WHEN

P R I C I NG  YO U R 
H O U S E



Equity can be a real game-changer if you’re planning to make a move. According to the latest 

data from CoreLogic, the average homeowner gained $55,300 in equity over the past year, a 

number that grew substantially as home values appreciated.

YO U R  N E X T  M OV E
RECO RD  EQU IT Y  GA INS  CAN  POWER

HOMEOWNER EQUITY GAINS OVER THE PAST YEAR



W HY E QU IT Y  I S  GROWING  TODAY

For a homeowner, your equity is the current value of your home minus what you owe 
on the loan. Today, there aren’t enough homes on the market to meet buyer demand, so 
bidding wars and multiple offers are driving home values up, giving current homeowners 
a significant equity boost. Selma Hepp, Deputy Chief Economist at CoreLogic, explains 
it like this:

The graph below uses the most recent projections from the Home Price Expectation Survey 
(HPES) by Pulsenomics to show how your household wealth is expected to continue building 
as home values rise.

B OT TO M  L I N E

Let’s connect to determine how much equity you have in your current 

home and how you can use it to help you make your next move 

sooner than you may have thought possible.

HOW  R I S ING  EQU IT Y  IMPACTS  YOU

If you’re a homeowner, equity not only builds your wealth, it also opens doors for
you to achieve your financial goals.

It works like this: when you sell your house, the equity you built up comes back to you
in the sale. You can use those proceeds to fuel your next move, especially if you’ve
decided your needs have changed and you’re looking for something new.

$360,000

Potential Home Price Growth Over the Next Five Years
Based on projections from the Home Price Expectation Survey

Potential growth in
household wealth over the
next five years based solely
on increased home equity
if you purchased a $360K
home in January of 2022.

$96 , 3 4 2

2022 2023 2024 2025 2026 2027

$392,400
$411,000

$426,083 $440,613
$456,342

Home Price Expectation Survey 2021 4Q



Home prices rose . . . generating a big
increase in home equity. . . . Home equity
has historically been a major source of 

wealth.

- Dr. Frank Nothaft, Chief Economist, CoreLogic

“



If you’re thinking about selling to make a move this summer, you may be wondering 
if the recent news about rising inflation should impact your plans. The good news is, 
history shows homeownership is usually a strong hedge against inflation.

WHY I S  REAL  ESTATE  A 
GREAT  INVESTMENT  DUR ING 
T IMES  OF  H IGH  INFL AT ION?

With inflation reaching its highest level 
in 40 years, it’s more important than ever 
to understand the benefits of leveraging 
your current investment if you want to 
move into the home of your dreams.

If you want to move up into your next 
home, know that doing so sooner rather 
than later may be the key to get what 
you want. When you move, you can lock 
in your largest monthly expense - your 
mortgage payment - before prices climb 
higher. This protects you from increasing 
housing costs for the foreseeable future.

H O M E OW N E R S H I P
AS  A  HE DGE  AGA INST  INFL AT ION

So, while prices for other goods and 
services like groceries, gas, and more 
could put a pinch on your wallet, you can 
secure a stable housing payment even as 
those other items rise in cost around you.

A fixed-rate mortgage allows you to 
maintain the biggest portion of housing 
expenses at the same payment. Sure, 
property taxes will rise and other 
expenses may creep up but your monthly 
housing payment remains the same.

- James Royal, Senior Investing and 
Wealth Management Reporter, Bankrate



H I STO RY  SHOWS  DUR ING  INFL AT IONARY  PER IODS ,  HOME 
PR ICES  R I SE  TOO

As an added plus, history indicates your next home will likely grow in value with time.
Mark P. Cussen, Financial Writer at Investopedia, notes:

“Real estate is one of the time-honored inflation hedges. It’s a tangible asset,  
 and those tend to hold their value when inflation reigns, unlike paper assets.
 More specifically, as prices rise, so do property values.”

To help give you more context, here’s a look at how home prices have performed 
compared to inflation since the 1970s. When prices rise, the value of your home does 
too. And when you’re looking to protect yourself from rising costs, you want to be in a 
fixed asset that typically outperforms the rate of inflation. As history shows, that makes 
buying your next home a great hedge during periods of high inflation.

B OT TO M  L I N E

If you’re ready, moving sooner rather than later will put you in the best 

position to gain from your next investment. Let’s connect if you want 

to better understand how moving into your dream home could be a 

great long-term decision.
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15%

1970s 1980s 1990s 2000s 2010s 2020 2021

Homeownership: a Hedge Against Inflation
Home Price Appreciation vs. Consumer Price Increases Over the Decades

Inflation Rate Home Price Appreciation

Source: NAR, CoreLogic, Consumer Price Index



There are many advantages to investing
in real estate. . . . It often acts as a good inflation hedge 

since there will always be a demand for homes,
regardless of the economic climate,

and because as inflation rises, so do property values, . . .

- Investopedia

“



1 .  THE Y  KNOW WHAT  BUYERS  WANT 
TO  SE E

Before you decide which projects and repairs to take 
on, connect with a real estate professional. They have 
first-hand experience with today’s buyers, what they 
expect, and what you need to do to make sure your 
house shows well. A survey from Freddie Mac finds:

“. . . nearly two-in-five potential homebuyers 
would consider purchasing a home requiring 
renovations.”

A professional can use their expertise to help you 
make the best decisions possible for your local 
market.

2 .  THE Y  HELP  MA X IM IZE  YOUR 
BU YER  POOL

While it’s true the average home for sale is receiving 
multiple offers, it’s important to understand your agent’s 
role in bringing buyers in. Real estate professionals have 
an assortment of tools at their disposal, such as social 
media followers, agency resources, and the multiple 
listing service (MLS) to ensure your house is viewed by 
the most buyers. According to realtor.com:

“Only licensed real estate agents can list 
homes on the MLS, which is a onestop online 
shop of sorts for getting a house seen by 
thousands of agents and home buyers.”

HOW  AN  AGENT  HELPS

S E L L  YO U R  H O U S E
With today’s housing market moving as fast as it is, 
working with a professional is more essential than ever. 
Here are five reasons you’ll want to use a real estate 
advisor when you sell your home this season.



Without access to these tools, your buyer pool is limited.

3 .  THE Y  UNDERSTAND  THE  F INE  PR INT

Today, more disclosures and regulations are mandatory when selling a house. That’s
why Investopedia says:

“One of the biggest risks of FSBO [For Sale By Owner] is not having the 
experience or expertise to navigate all of the legal and regulatory requirement 
that come with selling a home.”

A real estate professional knows exactly what needs to happen, what all the paperwork
means, and how to work through it efficiently. They’ll help you review the documents and 
avoid any costly missteps that could occur if you try to handle them on your own.

4 .  THE Y ’RE  TR A INED  NEGOT IATORS

If you sell without a professional, you’ll also be solely responsible for the negotiations. That 
means you’ll have to coordinate with:

The buyer, who wants the best deal possible

The buyer’s agent, who will use their expertise to advocate for the buyer

The inspection company, which works for the buyer and will almost always find 
concerns with the house

The appraiser, who assesses the property’s value to protect the lender

Instead of going toe-to-toe with these parties alone, lean on an expert. They’ll know what 
levers to pull, how to address all concerns, and when to get a second opinion.



B OT TO M  L I N E

There’s a lot that goes into selling your house, and it takes time, 

effort, and expertise to truly do it right. Before you decide to 

sell your house yourself, let’s discuss your options to make sure 

you get the most out of your sale.

5 .  THE Y  KNOW HOW TO  SET  THE  R IGHT  PR ICE  FOR  YOUR 
HOU SE

Real estate professionals know the ins and outs of how to price your house accurately and 
competitively. They compare your house to recently sold homes in your area and assess the 
current condition of your house. These factors are key to making sure it’s priced to move 
quickly while still getting you the highest possible final sale price.



A  C H E C K L I S T  F O R 
S E L L I NG  YO U R  H O U S E
As you get ready to sell your house, add these items to your to-do list. A real 
estate professional will also provide other helpful tips based on your specific 
situation.

Open blinds or 
curtains to let the 
light in

MAKE IT INVITING SHOW IT’S CARED FOR BOOST CURB APPEAL

Check lightbulbs and 
replace as needed

Take down personal 
photos or items

Fix anything that’s 
broken

Give every room a 
clear purpose

Clean your vents and 
baseboards

Vacuum, mop, or 
sweep floors

Declutter throughout

Organize countertops, 
cabinets, and closets

Touch up any scuffs 
on the walls

Power wash outdoor 
surfaces

Wash the windows 
(inside and out)

Tidy up the 
landscaping

Freshen up your entry 

Sweep patios, decks, 
and walkways



REASONS  TO  H IRE  A

R E A L  E S TAT E 
P RO F E S S I O NA L
When it comes to selling your house, don’t go at it alone. Here are a few 
ways a trusted real estate advisor can help.

CONTR ACTS
We help with all disclosures and contracts necessary in today’s heavily 

regulated environment.

TECHNOLOGY
We know how to use the latest tech to make the process (and your life) easier.

EDUCAT ION
We simply and effectively explain today’s market conditions and 

decipher what they mean for you.

E XPER I ENCE
We’re well versed in real estate and know the ins and outs of the 

entire sales process.

NEGOT IAT IONS
We act as a buffer in negotiations with all parties throughout the 

entire transaction.

PR IC ING
We help you understand today’s real estate values when setting the 

price of a listing or making an offer to purchase. 



“ .  .  .  home s are mov ing quickly and a 
lot  of  time s w ith all- cash offe r s .  That 
means selle r s  can get  top dollar for 
the ir  prop e r ty if  they decide to  list . ”

- realtor.com



L  A U R  A  PA P R I T  Z
206.779.8105 | laura.papritz@compass.com

K R Y S T L E  A L  A N
206.276.4468 | krystle.alan@compass.com

A  A R O N  A L  A N
206.331.2927 | aaron.alan@compass.com

D A N E  A N D E R S E N
206.369.1056 | dane.andersen@compass.com

TA R  A  J A N E  S E Y M O U R
425.318.0277 | tara.seymour@compass.com

S A R  A H  R O S E  D AV I S
425.785.4582 | sarah.rose.davis@compass.com

N ATA LY  YA R I N A  
Op  e ra t i o n s  Manage r
208.598.4312 | nataly.yarina@compass.com

LET ’S CHAT
WE’RE SURE YOU HAVE 
QUESTIONS AND THOUGHTS 
ABOUT THE REAL ESTATE PROCESS

We’d love to talk with you about what you’ve read here and help 
you on the path to buying your new home. Our contact 
information is below, and we look forward to working with you.




