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SHOU LD  I

S E L L  MY 
H O U S E  T H I S  Y E A R

There’s no denying the housing market is undergoing a shift this season, but
that shift actually gives you some unique benefits when you sell. Here’s a look
at the key opportunities you have if you list your house this fall.

1 .  MORE  OPT IONS  FOR  YOUR  MOVE

One of the biggest stories today is the growing supply of homes for sale.
Housing inventory has been growing since the start of the year.

If you’re selling your house to make a move, this is great news for you. It means 
you’ll have more options for your own home search. That gives you an even 
better chance to find a home that checks all your boxes.



2 .  THE  NUMBER  OF  HOMES  ON  THE  MARKET  I S  ST I LL 
LOW

Just remember, while the latest data shows the number of homes for sale 
has increased, housing supply is still firmly in sellers’ market territory. To be 
in a balanced market, there would normally be a six months’ supply of homes. 
According to the National Association of Realtors (NAR), in July, there was only 
a 3.3 months’ supply.

While you’ll have more options for your own home search, inventory is still low, 
and that means your home will still be in demand if you price it right.

3 .  HOME  PR ICES  ARE  APPREC IAT ING

Since inventory is still low overall, experts say that, nationally, home price 
appreciation will continue, just at a more moderate pace.

What does that mean for you? Whether you’re selling so you can move into the 
home of your dreams or looking to downsize into something that better suits 
your current needs, you can find peace of mind in knowing any further home 
price appreciation will help grow the value of your next investment once you 
move.



B OT TO M  L I N E

If you’re thinking about selling your house this season, let’s 

connect so you have the expert insights you need to make the 

best possible move today.

4 .  YOU R  EQU IT Y  I S  GROWING  BY  RECORD  AMOUNTS

Due to the rapid home price appreciation the market has seen over the past few years, 
your home’s value has likely grown substantially. That gives your equity (and your net 
worth) a considerable boost. Danielle Hale, Chief Economist at realtor.com, explains:

“Homeowners trying to decide if now is the time to list their home for sale are still in a good 
position . . . as a decade of rising home prices gives them a substantial equity cushion. . .”

If you’ve been holding off on selling because you’re worried about how rising prices will 
impact your next home search, rest assured your equity can help. It may be just what you 
need to cover a large portion (if not all) of the down payment on your next home.



Home equity gains are built up through price 
appreciation and by paying off the mortgage 
through principal payments. . . . A homeowner 
who purchased a typical home five years ago 
would have gained $125,300 from just price 

appreciation alone.

- National Association of Realtors

“



E XPERT  INS IGHTS  FOR

T O DAY ’S  S E L L E R S

Home  se l l e r s  i n  many  ma r ke t s  ac ro s s  t he  co u n t r y  co n t i n u e  to 
b ene f i t  f rom  r i s i ng  home  p r i ce s  and  fa s t - se l l i n g  ho mes .

 -  Dan i e l l e  Ha l e ,  Ch i e f  E conom i s t ,  rea l to r. com“ Ove ra l l ,  t he  b e s t  s ummar y  i s  t ha t  we ’ l l  move  f ro m  a 
gangbu s te r s  se l l e r s ’  ma r ke t  to  a  mo des t  se l l e r s ’  ma r ke t .

-  Ed  P i n to ,  D i re c to r  o f  t he  Amer i can  En te rp r i se  I n s t i t u te ’s  Hou s i ng  Cen te r“ .  .  .  we ’re  s t i l l  we l l  b e l ow  no r ma l  l eve l s  o f  i nve n to r y  and  t ha t ’s 
why  even  w i t h  t he  pu l l b ack  i n  de mand ,  we  s t i l l  s e e  ho u se 
p r i ce s  app rec i a t i ng .  Wh i l e  t he re  i s  mo re  i nve n to r y,  i t ’s  s t i l l  not 
enough .

-  Ma r k  F l em i ng ,  Ch i e f  E conom i s t ,  F i r s t  Ame r i can“
.  .  .  ex p e r t s  d o n ’ t  b e l i e ve  t h e  m a r ke t  i s  i n  a  b u b b l e  o r  a  c ra s h 
i s  i n  t h e  ca rd s ,  l i ke  d u r i n g  t h e  G re a t  Re ce s s i o n .  T he  na t i o n  i s 
s t i l l  s u f fe r i ng  f rom  a  ho u s i n g  s ho r tag e  t ha t  ha s  re ache d  c r i s i s 
p rop o r t i o n s  a t  a  t ime  whe n  many  m i l l e n n i a l s  a re  re ach i n g  t he 
age  when  t hey  s ta r t  to  co n s i de r  ho me owne r s h i p .  T ha t ’s  l i ke l y  to 
keep  p r i ce s  h i gh .

-  rea l to r. com
“

Thinking of making a move this fall? Here’s what experts have to say about the market 
and where it’s headed so you can make a confident decision. 



While growing inventory has clear benefits for buyers who 
are craving more options for their home search, what does 
that mean for current homeowners like you? It gives you 
two distinct opportunities in today’s housing market.

According to the latest data from the National Association 
of Realtors (NAR), the supply of homes for sale has 
increased consistently this year as homeowners list their 
homes for sale and the pace of sales is moderating in 
response to higher mortgage rates (see graph below):

W HAT  GROWING  HOUS ING
S UPPLY  MEANS  FOR
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O P P O RT U N I T Y  1 : TAKE  ADVANTAGE  O F 
MORE  OPT IONS  FOR  YOUR  MOVE

If your current house no longer meets your needs or lacks 
the space and features you want, this gives you even more 
opportunity to sell and move into the home of your dreams. 
With more houses on the market, you’ll have more to 
choose from when you search for your next home.

Partnering with a local real estate professional can help 
make sure you are up-to-date on the homes available in 
your area. And when you do find the one, that professional 
can advise you on how to write a winning offer to seal the 
deal.

O P P O RT U N I T Y  2 : SELL  WH ILE 
INVENTORY  I S  ST I LL  LOW OVER ALL

Despite the growth, inventory is still low compared to 
historical norms, and that isn’t going to change overnight. 
For you, that means your house should still be in demand 
if you price it right and could be exactly what buyers are 
looking for. 

As Mike Simonsen, Founder and CEO of Altos Research,
says:

“Supply is at its best in a few years, which is good for 
buyers, but it’s still going to be relatively tight for quite a 
while.”

B OT TO M  L I N E

If you’re a homeowner looking to sell, you have a 

unique opportunity to benefit from the additional 

homes being listed today and still sell your house 

while inventory is low overall. Let’s connect to get 

started so you can have the best of both worlds.



Experts in the real estate industry use a number of terms when they talk about the 
latest home price trends. To help clarify what’s happening and where experts say prices 
are going, here’s a look at a few terms you may hear:

H O M E  P R I C E 
D E C E L E R AT I O N
DO ESN ’T  MEAN  DEPREC IAT ION

• Appreciation is when home prices 
increase.

• Depreciation is when home prices 
decrease.

• Deceleration is when home prices 
continue to appreciate, just at a 
slower or more moderate pace.

WHERE  HOME  PR ICES  HAVE  BEEN  IN  RECENT  YEARS

For starters, you’ve probably heard home prices have skyrocketed over the past 
two years. During the pandemic, prices rose so dramatically because inventory was 
historically low at the same time buyer demand reached a frenzy. That imbalance put 
record-breaking upward pressure on home prices.

But homes were appreciating long before that. You might be surprised to learn that home 
prices have climbed for 126 consecutive months according to the Federal Housing Finance 
Agency (FHFA). Historically, 3.8% appreciation is the norm, so the 15% appreciation the market 
saw in 2021 was an anomaly.

WHERE  E XPERTS  SAY  HOME  PR ICES  ARE  GO ING

While this is helpful context, if you’re a homeowner in today’s market, you probably want to 
know what’s going to happen with home prices moving forward. Will they continue that same 
growth path or will home prices fall?



B OT TO M  L I N E

Experts forecast price deceleration, not depreciation. If you’re 

ready to sell, let’s connect so you have a full picture of what’s 

happening with home prices in our local market and what that 

means for you.

Experts agree that, nationally, what we’re seeing today is deceleration. That means 
home prices are appreciating, just not at the record-breaking pace they have over the 
past year. The graph below shows home price forecasts from seven industry leaders. 
This year, experts project home prices will appreciate at a decelerated pace of around 
11%, on average (see graph below):

When moderating, home prices are still far above the norm. In fact, we’d have to see 
a lot more deceleration to even fall in line with the more typical rates of home price 
growth that we’ve seen historically (3.8%). As Black Knight explains:

“Annual home price growth dropped by nearly two percentage points . . . – the greatest
single-month slowdown on record since at least the early 1970s . . . While June’s slowdown 
was record-breaking, home price growth would need to decelerate at this pace for six more 
months to drive annual appreciation back to 5%, a rate more in line with longrun averages.”

The big takeaway is home prices haven’t fallen or depreciated nationwide, they’re just
decelerating. While some unique and overheated markets may see declines, nationally, home
prices are forecast to appreciate. And when we look at the country as a whole, none of the
experts project home prices will net depreciate or fall.

2022 Home Price Forecasts
Based on Expert Projections
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Especially during a shift, pricing your hour house right matters. The best way to ensure 
that happens is by working with a trusted real estate professional. 

TO  F IND  THE  R IGHT  PR ICE ,  REAL  ESTATE 
PROFESS IONALS  USE  THE IR  E XPERT I SE 

ON :

THE VALUE OF HOMES IN YOUR AREA

THE CONDITION OF YOUR HOUSE

WHERE PRICES ARE HEADED

CURRENT BUYER DEMAND

THESE THINGS ENSURE YOU’RE NOT OVER OR 
UNDERPRICING YOUR HOME FOR THE MARKET

U N D E R P R I C E D

Decreases your future 
buying power

Leaves money on the table 

Risks buyers assuming 

M A R K E T  VA LU E

Attracts more buyers

Leads to stronger offers

Likely to sell quickly

OV E R P R I C E D

High price tag may deter 
buyers

Likely to sit on the market 
longer

May need a price drop, 
which can raise red flags

$ $$ $$$

W HY AN  AGENT  I S  ESSENT IAL  WHEN

P R I C I NG  YO U R 
H O U S E



Equity can be a real game-changer if you’re planning to make a move. According to the latest 

data from CoreLogic, the average homeowner gained $64,000 in equity over the past year, a 

number that grew substantially as home values appreciated.

YO U R  N E X T  M OV E
RECO RD  EQU IT Y  GA INS  CAN  POWER

Source: CoreLogic

HOMEOWNER EQUITY GAINS OVER THE PAST YEAR



W HY E QU IT Y  I S  GROWING  TODAY

For a homeowner, your equity is the current value of your home minus what you owe 
on the loan. While experts say price growth will moderate due to the shifting market, 
ongoing appreciation is expected nationally and that should continue to give your 
equity a boost.

The graph below uses projections from the Home Price Expectation Survey (HPES) by 
Pulsenomics to show that if someone purchased a median priced home in January 2022 how
their home value is expected to grow over the next five years.

B OT TO M  L I N E

Let’s connect to determine how much equity you have in your current 

home and how you can use it to help you make your next move 

today.

THE  OPPORTUN IT Y  YOUR  R I S ING  HOME  EQU IT Y  PROV ID ES

In addition to building your overall net worth, equity can also help you achieve other 
goals like buying your next home. When you sell your current house, the equity you’ve 
built up comes back to you in the sale, and it may be just what you need to cover a 
large portion – if not all – of the down payment on your next home.

So, if you’ve been holding off on selling or you’re worried about being priced out of your 
next home because of home price appreciation, rest assured your equity can help fuel 
your move.

$390,000

Potential Home Price Growth Over the Next Five Years
Based on projections from the Home Price Expectation Survey

Potential growth in 
household wealth over the 
next five years based solely 
on increased home equity 
if you purchased a $390K 
home in January of 2022. 

$ 1 0 2 , 78 7

2022 2023 2024 2025 2026 2027

$426,270 
$444,131 

$457,988 $473,834 
$492,787 

Home Price Expectation Survey 2022 2Q



The one thing you need to know as you watch the news and read the headlines
today is that a recession does not mean falling prices.

THE  ONE  TH ING  E VERY  HOMEOWNER  NEEDS  TO

K NOW  A B O U T  A  R E C E S S I O N

Most people remember the housing crisis in 2008 and some worry a recession now
would lead to a similar situation. But this housing market isn’t a bubble that’s about to 
burst. Today, conditions in the housing market are very different. One big difference is 
there’s far less available inventory this time. In 2008, we had a surplus of inventory and 
that’s why prices fell.

To help show that home prices don’t fall every time there’s a recession, take a look at 
the historical data (see graph below):
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Recession Does Not Mean Falling Prices
Home Price Change During the Last 6 Recessions



There have been six recessions in this 
country over the past four decades.

As the graph on the previous page 
shows, looking at the recessions going all 
the way back to the 1980s, home prices 
appreciated four times and depreciated 
only two times. 

So, historically, there’s proof that when 
there’s a recession, it doesn’t mean home 
values will fall or depreciate.

B OT TO M  L I N E

If you’re wondering what a recession would mean for the

housing market, you should know history can help give us

important context for what could happen next.

Looking back at the past six recessions, the data proves a

recession doesn’t mean home prices will fall.



THERE ’S  A  SHORTAGE  OF  HOMES  ON  THE  MARKET  TODAY, 
NOT  A  SURPLUS

The supply of inventory needed to sustain a normal real estate market is approximately 
six months. Anything more than that is an overabundance and will cause prices to fall. 
Anything less than that is a shortage and will lead to continued price appreciation.

For historical context, there were too many homes for sale during the housing crisis, and 
that caused prices to tumble. Today, supply has grown, but there’s still a shortage of 
inventory available (see graph below):

W H Y  T H E  H O U S I NG 
M A R K E T  WO N ’ T  C R A S H
With all the buzz in the media, you may start to worry the housing market is in
a bubble. While it’s only natural for concerns to creep in that there could be a
repeat of what took place in 2008, the good news is, there’s concrete data to
show why this is nothing like the last time.
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One of the reasons inventory is still low is because of sustained underbuilding. When 
you couple that with ongoing buyer demand as millennials age into their peak 
homebuying years, it continues to put upward pressure on home prices. That limited 
supply compared to buyer demand is one of the reasons why experts forecast, 
nationally, home prices won’t fall this time.

MO RTGAGE  STANDARDS  WERE  MUCH  MORE  REL A XED 
DU R ING  THE  CR ASH

During the lead-up to the housing crisis, it was much easier to get a home loan than it 
is today. The graph on the right shows data on the Mortgage Credit Availability Index
(MCAI) from the Mortgage Bankers Association (MBA). The higher the number, the 
easier it is to get a mortgage.

Leading up to 2006, banks were creating artificial demand by lowering lending 
standards and making it easy for just about anyone to qualify for a home loan or 
refinance their current home. That led to mass defaults, foreclosures, and falling prices. 

Today, things are different. Purchasers face much higher standards from mortgage 
companies and buyers are more qualified. Mark Fleming, Chief Economist at First 
American, says:

“Credit standards tightened in recent months due to increasing economic uncertainty 
and monetary policy tightening.”

Those stricter standards help prevent a wave of foreclosures like last time.
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THE  FO RECLOSURE  VOLUME  I S 
NOTH ING  L IKE  I T  WAS  DUR ING  THE 
CR ASH

The most obvious difference is the number of homeowners 
that were facing foreclosure after the housing bubble 
burst. Foreclosure activity has been on the way down 
since the crash because buyers today are more qualified 
and less likely to default on their loans. The graph below 
helps tell the story:

Not to mention, homeowners today have options they just 
didn’t have in the housing crisis when so many people owed 
more on their mortgages than their homes were worth. With 
the pandemic and the forbearance program, many people 
were able to stay in their homes and work out alternative 
options.

And for those homeowners who still need to make a change 
due to financial hardship or other challenges, today’s record-
level of equity is giving them the opportunity to sell their 
houses and avoid foreclosure altogether. That’s why there 
won’t be a wave of foreclosures coming to the market.

B OT TO M  L I N E

If you’re worried we’re making the same mistakes that led to the 

housing crash, these graphs should help alleviate your concerns. 

Concrete data and expert insights clearly show why this is nothing like 

the last time.

Source: ATTOM Data Solutions
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1 .  A  PROFESS IONAL  FOLLOWS  THE     
   L ATEST  MARKET  TRENDS

With higher mortgage rates and a growing number 
of homes for sale, today’s housing market is showing 
signs of a shift back toward more pre-pandemic 
levels. When conditions change, following the trends 
and staying on top of new information is crucial when 
you sell. 

That makes working with an expert real estate 
advisor critical today. They know your local area 
and follow national trends too. More importantly, 
they’ll know what this data means for you, and as the 
market shifts, they’ll be able to help you navigate it 
and make your best decision.

2 .  A  PRO FESS IONAL  HELPS  MA X IM IZE 
YO U R  POOL  OF  BUYERS

Real estate professionals have a large variety of tools 
at their disposal, such as social media followers, agency 
resources, and the Multiple Listing Service (MLS) 
to ensure your house is viewed by the most buyers. 
Investopedia explains why it’s risky to sell on your own 
without the network an agent provides:

“You don’t have relationships with clients, other 
agents, or a real estate agency to bring the
largest pool of potential buyers to your home. A 
smaller pool of potential buyers means less demand 
for your property, which can translate into waiting 
longer to sell your home and possibly not getting as 
much money as your house is worth.”

HOW  AN  AGENT  HELPS

S E L L  YO U R  H O U S E
It can be tempting to consider selling your home on your own. But today’s market is at 
a turning point, making it more essential than ever to work with a real estate advisor. 
Here are five key ways a professional can help you.



3 .  THE Y  UNDERSTAND  THE  F INE  PR INT

Today, more disclosures and regulations are mandatory when selling a house. The National
Association of Realtors (NAR) explains it best, saying:

“Selling a home typically requires a variety of forms, reports, disclosures, and other 
legal and financial documents. . . . there’s a lot of jargon involved in a real estate 
transaction; you want to work with a professional who can speak the language.”

A real estate professional knows exactly what needs to happen, what all the paperwork 
means, and how to work through it efficiently. They’ll help you review the documents and 
avoid any costly missteps that could occur if you try to handle them on your own.

4 .  A  PRO FESS IONAL  I S  A  TR A INED  NEGOT IATOR

If you sell without a professional, you’ll also be solely responsible for the negotiations. That
means you’ll have to coordinate with:

The buyer, who wants the best deal possible

The buyer’s agent, who will use their expertise to advocate for the buyer

The inspection company, which works for the buyer and will almost always find 
concerns with the house

The appraiser, who assesses the property’s value to protect the lender

Instead of going toe-to-toe with these parties alone, lean on an expert. They’ll know what 
levers to pull, how to address all concerns, and when to get a second opinion.

5 .  THE Y  KNOW HOW TO  SET  THE  R IGHT  PR ICE  FOR  YOU R 
HOU SE



B OT TO M  L I N E

A real estate agent has essential insights you’ll want to rely on 

throughout the transaction. Don’t go at it alone. If you plan to 

sell, let’s connect so you have an expert on your side.

5 .  THE Y  KNOW HOW TO  SET  THE  R IGHT  PR ICE  FOR  YOU R             
   HO U SE

Real estate professionals know the ins and outs of how to price your house accurately and
competitively, so you don’t overprice or underprice your home for the shifting market.
NAR explains it like this:

“A great real estate agent will look at your home with an unbiased eye, providing you 
with the information you need to enhance marketability and maximize price.”



A  C H E C K L I S T  F O R 
S E L L I NG  YO U R  H O U S E
As you get ready to sell your house, add these items to your to-do list. A real 
estate professional will also provide other helpful tips based on your specific 
situation.

Open blinds or 
curtains to let the 
light in

MAKE IT INVITING SHOW IT’S CARED FOR BOOST CURB APPEAL

Check lightbulbs and 
replace as needed

Take down personal 
photos or items

Fix anything that’s 
broken

Give every room a 
clear purpose

Clean your vents and 
baseboards

Vacuum, mop, or 
sweep floors

Declutter throughout

Organize countertops, 
cabinets, and closets

Touch up any scuffs 
on the walls

Power wash outdoor 
surfaces

Wash the windows 
(inside and out)

Tidy up the 
landscaping

Freshen up your entry 

Sweep patios, decks, 
and walkways



REASONS  TO  H IRE  A

R E A L  E S TAT E 
P RO F E S S I O NA L
When it comes to selling your house, don’t go at it alone. Here are a few 
ways a trusted real estate advisor can help.

CONTR ACTS
We help with all disclosures and contracts necessary in today’s heavily 

regulated environment.

TECHNOLOGY
We know how to use the latest tech to make the process (and your life) easier.

EDUCAT ION
We simply and effectively explain today’s market conditions and 

decipher what they mean for you.

E XPER I ENCE
We’re well versed in real estate and know the ins and outs of the 

entire sales process.

NEGOT IAT IONS
We act as a buffer in negotiations with all parties throughout the 

entire transaction.

PR IC ING
We help you understand today’s real estate values when setting the 

price of a listing or making an offer to purchase. 



The housing market  is  at  a  tur ning
p oint .  .  .  .  We’re  star ting to  see  signs
of a  new direction,  but  the b all  is 
still  in selle r s’  cour ts  in most  housing 
markets .

- Danielle Hale, Chief Economist, realtor.com

“



We’d love to talk with you about what you’ve read here and help you on the path 
to buying your new home. Our contact information is below, and we look forward 
to working with you.

L E T ’S  C H AT

L AU R A  PA P R I T Z
206.779.8105 | laura.papritz@compass.com

K RYST L E  A L A N
206.276.4468 | krystle.alan@compass.com

A A RO N  A L A N
206.331.2927 | aaron.alan@compass.com

DA N E  A N D E RS E N
206.369.1056 | dane.andersen@compass.com

TA R A  JA N E  S E Y M O U R
425.318.0277 | tara.seymour@compass.com

S A R A H  RO S E  DAV I S
425.785.4582 | sarah.rose.davis@compass.com

N ATA LY  YA R I N A 
Op e ra t i o n s  Manage r
208.598.4312 | nataly.yarina@compass.com

WE’RE SURE YOU HAVE QUESTIONS AND 
THOUGHTS ABOUT THE REAL ESTATE PROCESS.THOUGHTS ABOUT THE REAL ESTATE PROCESS.




