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You  m igh t  be  th i n k i ng  abou t  how  the  l a te s t  hou s i ng  ma r ke t  news  w i l l 
a f fe c t  you r  p l ans  to  buy  a  home  th i s  s p r i ng .  He re  a re  the  th ree  most 
impo r tan t  que s t i o ns  you  s hou l d  be  a s k i ng .

W H AT ’S  H A P P E N I NG  I N  T H E 
H O U S I NG  M A R K E T  T O DAY ?

1 . WHAT ’S  GO ING  ON  W ITH  MORTGAGE  R ATES?

Mortgage rates have come down a bit from their most recent peak last 
October. And looking forward, most experts expect them to decline further 
over the course of the year, though with some volatility along the way. Rick 
Sharga, Founder and CEO at CJ Patrick Company, explains:

“We’ve seen mortgage rates inch back up, and are likely to see them zig 
zag in a gradually downward direction for the rest of the year.”

And even a small change in mortgage rates can have a big impact on your 
purchasing power, making it easier for you to afford the home you want by 
reducing your monthly mortgage payment.



2. WHAT’S UP WITH HOME PRICES?

Even though home prices are rising across the country, some buyers are 
worried they might drop. You might be one of them.

But experts say prices won’t fall, they’ll actually keep rising. That’s 
because there aren’t many homes for sale and buyer demand is still high. 
Those two factors will likely keep upward pressure on home prices as the 
year continues. As Selma Hepp, Chief Economist at CoreLogic says:

“Demand for homes in early 2024 is likely to be strong and will 
again put pressure on prices, similar to trends observed in early 
2023 . . . Most markets will continue to reach new home price highs 
over the course of 2024.”

Home prices are expected to keep going up this year. So, if you’re ready 
to buy, it’s better to do it soon because waiting may mean higher prices 
later.

3. ARE MORE HOMES COMING ONTO THE MARKET?

In the past year, many homeowners didn’t want to sell because mortgage 
rates were high. They preferred to keep their lower rates instead of 
selling and taking on a higher rate on their next home. But now, there are 
signs people are ready to move again.

Lower mortgage rates are encouraging more homeowners to sell their 
houses. This increase in homes for sale means you might have more 
choices when looking for a home. According to Mark Fleming, Chief 
Economist at First American:

“There is reason to believe that the rate lock-in effect will ease 
modestly this year as mortgage rates come down. And you could 
only imagine if they got below six, then even more people would 
be again in the money’ and homeowners will become less 
anchored to that low, low rate that they got a few years ago.”



If you’re in a financial position to do so 

and ready to stay put for at least a few 

years, buying a house is totally worth it. 

You’ll gain stability, build equity and retain 

a sense of ownership and control, rather

than being at the whim of a landlord.

- BANKR ATE

“



T O P  R E A S O N S  T O 
OW N  YO U R  H O M E

1 .  ACCOMPL I SHMENT
Feeling a sense of achievement and pride 

2 .  LOVED  ONES 
Prioritizing the needs of those closest to you

3 .  STAB I L I T Y 
Lock in your monthly payment with a mortgage

4 . F INANC IAL  INVESTMENT
Growing your assets and net worth

5 .  COMFORT
Enjoying features that enhance your lifestyle

6 .  PR IVACY
Having a space that’s your own

7. PERSONAL  E XPRESS ION
Tailoring your home to your unique style

8 .  COMMUN IT Y
Being a part of a broader social group

I F  YOU ’RE  READY  TO  BUY  A  HOME ,  LET ’S  GET 
THE  PROCESS  STARTED  TODAY. 



THE  D I F FERENCE

B E T W E E N  R E N T I NG
A N D  B U Y I NG  A  H O M E
When  dec i d i ng  be t ween  buy i ng  a  home  o r  ren t i ng  th i n k  abou t  t he se 
th ree impo r tan t  fac to r s .

B U Y I N G  A 
H O M E  M E A N S 

AVO I D I N G
R I S I N G  R E N T S

H O M E OW N E R S 
OW N  A 

TA N G I B L E  A N D 
VA LUA B L E 

AS S E T

OW N I N G  YO U R 
H O M E  G R OW S 
YO U R  W E A LT H

OV E R  T I M E

WHEN YOU  RENT :

YOU  WO N ’T  GET 
A NY  RETU RN  ON 

YO UR  INVESTMENT 
AS  YO U  PAY  YOUR 
RENT  MO NTHLY.

YOUR  MON T HLY 
PAYMEN T 

GENER ALLY  G O ES 
UP  EACH  T I ME  YO U 
S IGN  OR  REN EW  A 

LEASE .

WHEN YOU  BUY :
WITH  YOUR  F I XED -
R ATE  MORTGAG E , 
YOUR  MON T HLY

PAYMEN T  I S 
LOCKED  IN  FO R 
THE  LENGTH  O F 

YOUR  HOME  LOA N .

AS  HO ME  PR ICES 
R I SE ,  AND  AS

YOU  PAY  DOWN 
YOU R  HOME

LOAN ,  YOU  BU I LD 
EQU IT Y.

AS  YOU  BU I LD 
EQU IT Y  THROUGH
THE  YEARS ,  YOU 
G IVE  YOUR  NET
WORTH  A  B IG 

BOOST.

WHEN  THE  COST 
OF  RENT ING  GOES 

UP,  I T ’S  MORE 
D I F F ICULT  TO  SAVE 

MONE Y  FOR  A 
DOWN PAYMENT 
TO  BUY  A  HOME .



W H AT  L OW E R  M O RT GAG E 
R AT E S  M E A N
FOR  YOUR  PURCHAS ING  POWER

I f  you  wan t  to  buy  a  home ,  i t ’s  impo r tan t  to  know  how  mo r tgage  ra te s 
impac t  wha t  you  can  a f fo rd  and  how  much  you ’ l l  pay  each  month .

Mortgage rates don’t move in a straight line. Instead, they bounce around because 
they’re impacted by so many different factors. Fortunately, rates for 30-year fixed 
mortgages are lower than their most recent peak at end of last October. That’s good 
news for buyers. As a recent article from Bankrate says:

“The rate cool-off somewhat eases the housing affordability squeeze.”

And according to Edward Seiler, AVP of Housing Economics and Executive Director of 
the Research Institute for Housing America at the Mortgage Bankers Association (MBA): 

“MBA expects that affordability conditions will continue to improve as mortgage 
rates decline . . .”

Here’s a bit more context on how this could help with your plans to buy a home.



HOW MORTGAGE RATES AFFECT YOUR SEARCH FOR A HOME

Understanding the connection between mortgage rates and your monthly mortgage 
payment is crucial for your plans to become a homeowner. The chart below illustrates 
how your ability to afford a home changes when mortgage rates shift. Imagine your 
budget allows for a monthly payment between $2,400 and $2,500. The green boxes in 
the chart below show payments in that range or lower.

As you can see, even small changes in rates can affect your budget and the loan 
amount you can afford.

GET HELP FROM RELIABLE EXPERTS TO UNDERSTAND YOUR BUDGET AND 
PLAN AHEAD

When you’re looking to buy a home, it’s important to get guidance from a local real 
estate agent and a trusted lender. They can help you explore different mortgage 
options, understand what makes mortgage rates go up or down, and how those 
changes impact you.

By looking at the numbers and the latest data together, then adjusting your strategy 
based on today’s rates, you’ll be better prepared and ready to buy a home.

B OT  TO M  L I N E

If you’re looking to buy a home, even a small change in 

mortgage rates can affect your move. 
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$440,000 $420,000 $400,000 $380,000 $360,000

7.50% $3,077 $2,937 $2,797 $2,657 $2,517

7.25% $3,002 $2,865 $2,729 $2,592

Buyer’s Purchasing Power
Monthly Mortgage Payment (Principal and Interest)

$2,456

7.00% $2,927 $2,794 $2,661 $2,528 $2,395

6.75% $2,854 $2,724 $2,594 $2,465 $2,335

6.50% $2,781 $2,655 $2,528 $2,402 $2,275

6.25% $2,709 $2,586 $2,463 $2,340 $2,217

6.00% $2,638 $2,518 $2,398 $2,278 $2,158

5.75% $2,568 $2,451 $2,334 $2,218 $2,101

5.50% $2,498 $2,385 $2,271 $2,158 $2,044

Principal and interest payments rounded to the nearest dollar. Total Monthly payment may vary based on loan specifications such as
property taxes, insurance, HOA dues, and other fees. Interest rates used here are for marketing purposes only. Consult your licensed 
Mortgage Advisor for current rates.

Home Loan Amount
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Lower borrowing costs since the end of 
2023 have brought some much-needed 

relief to the US housing market . . . 
improved affordability has more buyers 
wading back into the market and more 

sellers listing their homes as they give up 
trying to time the market.

- BUS INESS  INS ID ER

“



W H Y  I T ’S  M O R E
A F F O R DA B L E  T O  B U Y  A
H O M E  T H I S  S P R I NG

MO RTGAGE  R ATES  ARE  DOWN FROM THE IR  RECENT  PEAK

While there could be some fluctuations in the path forward . . . the general expectation is 
that mortgage rates will continue to trend downward, as long as the economy continues 
to see progress on inflation. 

- Jiayi Xu, Economist, Realtor.com

H O ME  PR ICES  ARE
E XP ECTED  TO  R I SE
AT  A  SLOW ER  PACE

2024 Home Price Forecasts -
Percent Appreciation/Depreciation. 

“
WAGES  ARE
INCREAS ING  FASTER
THAN  USUAL

Weekly Changes in the Index Measuring
Total Amount of Money Paid to All
Workers in the Private Sector.

Sources: Freddie Mac, Zillow, Realtor.com, Goldman Sachs, MBA, NAR, Pulsenomics, Fannie Mae. 
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T H I N K I NG  A B O U T  B U Y I NG 
A  H O M E ?
ASK  YO U RSELF  TH I S  QUEST ION

I f  you ’re  th i n k i ng  o f  buy i ng  a  home  th i s  s p r i ng ,  h e re ’s  an  impo r tan t 
que s t i o n  you  need  to  a s k  you r se l f  a s  you  make  you r  dec i s i o n .

WHERE DO I THINK HOME PRICES ARE HEADING?

One reliable place you can turn to for information on home price forecasts is the Home 
Price Expectations Survey from Fannie Mae – a survey of over one hundred economists, 
real estate experts, and investment and market strategists. According to the most recent 
release, the experts are projecting home prices will continue to rise at least through 
2028 (see graph below):

So, why does this matter to you? While the percent of appreciation may not be as high 
as it was in recent years, what’s important to focus on is that this survey says we’ll see 
prices rise, not fall, for at least the next 5 years.

And home prices rising, even at a more moderate pace, is good news not just for the 
market, but for you too. It means, by buying now, your home will likely grow in value, 
and you should gain home equity in the years ahead. But, if you wait, based on these 
forecasts, the home will only cost you more later on.

B O T  T O M  L I N E

If you’re thinking about buying a home, you need to know what’s 

expected with home prices. While no one can say for certain 

where they’ll go, making sure you have the latest information can 

help you make an informed decision.

3.78% 3.36%

2028
Source: Q1 2024 HPES

3.87% 4.18% 4.11%

2024 2025 2026 2027

Estimated Home Price Performance
December to December, as Forecast in Q1 2024



H OW  H O M E OW N E R  N E T 
WO RT H  G ROW S  W I T H  T I M E

I f  you ’re  th i n k i ng  abou t  buy i ng  a  home  th i s  yea r,  be  s u re  to  cons i d e r 
t he  l o ng - te rm  f i nanc i a l  bene f i t s  o f  homeowne r s h i p .

HOME  E QU IT Y  BOOSTS  YOUR 
NET  WO RTH

Equity is the current value of your home 
minus what you still owe on your loan. It 
goes up when: 

• You pay down your loan
• Home price appreciation makes your

home’s value go up

Here’s a look at how just the home price appreciation piece can increase your wealth 
over time.



A R E  M O R E  H O M E OW N E R S 
S E L L I NG ?
I f  you ’re  l oo k i ng  to  buy  a  home ,  t he  ove ra l l  downwa rd  t rend  i n 
mo r tgage  ra te s  i s  good  news  becau se  i t  h e l p s  w i th  a f fo rdab i l i t y. 
B u t  t he re ’s  anothe r  way  th i s  bene f i t s  you  –  i t  may  i n sp i re  mo re 
homeowne r s  to  pu t  t he i r  hou se s  up  fo r  sa l e .

THE MORTGAGE RATE LOCK-IN EFFECT

Over the past year, one factor that’s really limited the options for your move is how 
few homes were on the market. That’s because many homeowners chose to delay their 
plans to sell once mortgage rates went up. An article from Freddie Mac explains: 

	 “The lack of housing supply was partly driven by the rate lock-in effect. . . . With 
higher rates, the incentive for existing homeowners to list their property and move 
to a new house has greatly diminished, leaving them rate locked.”

These homeowners decided to stay put and keep their current lower mortgage rate, rather 
than move and take on a higher one on their next home.



E ARLY  S IGNS  SHOW HOMEOWNERS  ARE  READY  TO  MOVE 
AGA IN

According to data from Realtor.com, there were more homeowners putting their houses 
up for sale, known in the industry as new listings, in January 2024 compared to January 
2023 (see graph below):

Here’s why this is so significant. This is the first time since 2019 that we’ve seen an 
uptick in new listings this time of year. This could be a signal that the rate lock-in 
effect is easing a bit. 

WHAT THIS MEANS FOR YOU

While there isn’t going to suddenly be an influx of options for your home search, it does 
mean more sellers may be deciding to list. According to a recent article from the Joint 
Center for Housing Studies (JCHS):

“A reduction in interest rates could alleviate the lock-in effect and help lift 

homeowner mobility. Indeed, interest rates have recently declined, falling by a full 

percentage point from October to November 2023..”

And that means you may see more homes come onto the market to give you more fresh 
options to choose from.

B OT TO M  L I N E

As mortgage rates come down, more sellers may re-enter the market – that 

gives you an opportunity to find the home you’re looking for. Let’s connect so 

you’ve got a local expert on your side who’ll help you stay on top of the latest 

listings in our area.

387,198 381,630 399,032 379,388 362,648
323,868

287,140

Source: Realtor.com

295,178 

2017 2018 2019 2020 2021 2022

Sellers Are Re-Entering the Market
New Listings Count Each January

2023 2024



W H Y  P R E -A P P ROVA L  I S 
E V E N  M O R E  I M P O RTA N T 
T H I S  S P R I NG
On  the  road  to  becom i ng  a  homeowne r ?  I f  so ,  you  may  have  hea rd  the 
te rm  p reapp rova l  ge t  to s sed  a round .  Le t ’s  b reak  down  wha t  i t  i s  a nd 
why  i t ’s  impo r tan t  i f  you ’re  l oo k i ng  to  buy  a  home  th i s  s p r i ng .

WHAT IS PRE-APPROVAL?

Freddie Mac explains it like this:

“A pre-approval is an indication from
your lender that they are willing to

lend you a certain amount of money
to buy your future home. . . .

Keep in mind that the loan amount in
the pre-approval letter is the lender’s

maximum offer. Ultimately, you
should only borrow an amount you

are comfortable repaying.”

Now, that last piece is especially
important. While home affordability is
getting better, it’s still tight. So, getting
a good idea of what you can borrow
can help you really wrap your head
around the financial side of things. It
doesn’t mean you should borrow the
full amount. It just tells you what you

can borrow from that lender.

HOW DOES IT WORK?

As part of the homebuying process,
a lender looks at your finances to 
determine what they’re willing to

loan you. 
According to Investopedia,

this includes things like your W-2, tax 
returns, credit score, bank statements,
and more. From there, they’ll give you

a pre-approval letter to help you know how 
much money you can borrow.

This sets you up to make an informed 
decision about your numbers.

 That way you’re able to tailor your home 
search

to what you’re comfortable with budgetwise 
and can act fast when you find a

home you love.



WHY PRE-APPROVAL IS SO IMPORTANT THIS SPRING

If you want to buy a home this spring, there’s another reason you’re going to want to be

sure you’re working with a trusted lender to make this a priority.

While more homes are being listed for sale, the overall number of available homes is

still below the norm. At the same time, the recent downward trend in mortgage rates

compared to last year is bringing more buyers back into the market. That imbalance of

more demand than supply creates a bit of a tug-of-war for you.

It means you’ll likely find you have more competition from other buyers as more and

more people who were sitting on the sidelines when mortgage rates were higher decide

to jump back in. But pre-approval can help with that too.

Pre-approval shows sellers you mean business because you’ve already undergone a

credit and financial check. As Greg McBride, Chief Financial Analyst at Bankrate, says:

“Preapproval carries more weight because it means lenders have actually done

more than a cursory review of your credit and your finances, but have instead

reviewed your pay stubs, tax returns and bank statements. A preapproval

means you’ve cleared the hurdles necessary to be approved for a

mortgage up to a certain dollar amount.”

Sellers love that because that makes it more likely the sale will move forward without

unexpected delays or issues. And if you may be competing with another buyer to land

your dream home, why wouldn’t you do this to help stack the deck in your favor?

B OT TO M  L I N E

If you’re looking to buy a home this spring, know that getting pre-approved is 

going to be a key piece of the puzzle. With more buyers coming back to the 

market, this can help you make a strong offer that stands out from the crowd.



A F T E R  A P P LY I NG  F O R
A  M O RT GAG E
Cons i s tency  i s  t he  name  o f  t he  game  a f te r  app l y i ng  fo r  a  mo r tgage . 
Be  s u re  to  d i scu s s  any  changes  i n  i n come ,  a s se t s ,  o r  c red i t  w i t h  you r 
l e nde r,  so  you  don’ t  j e opa rd i ze  you r  app l i ca t i o n .

TH INGS  TO  AVO ID

DON’T CHANGE BANK 
ACCOUNTS.

DON’T APPLY FOR NEW 
CREDIT OR CLOSE ANY CREDIT 

ACCOUNTS.

DON’T DEPOSIT CASH
INTO YOUR BANK

ACCOUNTS BEFORE
SPEAKING WITH YOUR

BANK OR LENDER.

DON’T CO-SIGN OTHER
LOANS FOR ANYONE.

DON’T MAKE ANY LARGE PURCHASES.

The best plan is to fully disclose and discuss your intentions with your lender before you do 
anything financial in nature.



The  hou s i ng  ma r ke t  i s  compe t i t i ve  i n  many  p l ace s  r i gh t  now  becau se 
the re  a ren’ t  many  homes  fo r  sa l e .  I f  you ’re  p l ann i ng  to  buy  a  home 
th i s  s p r i ng ,  h e re  a re  some  t i p s  to  he l p  you  make  a  s t rong  o f fe r.

1. LEAN ON A REAL ESTATE PROFESSIONAL

Rely on an agent who can support your goals and help you understand what’s
happening in today’s housing market. Agents are experts in the local market and on the
national trends too. They’ll use both of those areas of expertise to make sure you have
all the information you need to move with confidence.

Plus, they know what’s worked for other buyers in your area and what sellers may be
looking for in an offer. It may seem simple, but catering to what a seller needs can help
your offer stand out. As an article from Forbes says:

“Getting to know a local realtor where you’re hoping to buy can also potentially
give you a crucial edge in a tight housing market.“

2. GET PRE-APPROVED FOR A HOME LOAN

Having a clear budget in mind is especially important right now given current
affordability challenges. The best way to get a clear picture of what you can borrow is 
to work with a lender so you can get pre-approved for a home loan.

That’ll help you be more financially confident because you’ll have a better 
understanding of your numbers, and it also shows sellers you’re a serious buyer. And 
that can give you a competitive edge if you do get into a multiple offer scenario.

YO U R  S T RO NG E S T
O F F E R  O N  A  H O M E

ADV ICE  FOR  MAK ING



3. MAKE A FAIR OFFER

It’s only natural to want the best deal you can get on a home. 
However, submitting an offer that’s too low does have some 
risks. You don’t want to make an offer that will be tossed out 
as soon as it’s received just to see if it sticks. As Realtor.com 
explains:

“Getting to know a local realtor where you’re hoping 
to buy can also potentially give you a crucial edge in a 
tight housing market.“

The expertise your agent brings to this part of the process 
will help you stay competitive and find a price that’s fair to 
you and the seller.

4. TRUST YOUR AGENT’S EXPERTISE THROUGHOUT
NEGOTIATIONS

Over the past few years, some buyers skipped home 
inspections or didn’t ask for concessions from the seller in 
order to submit the winning bid on a home. An article from 
Bankrate explains this isn’t happening as often today and 
that’s good news: 

“It’s in the buyer’s best interest to have a home 	
inspected. . . Inspections alert you to existing or 
potential problems with the home, giving you not just 
an early heads up but also a useful negotiating tactic.”

Fortunately, today’s market is different, and you may have 
more negotiating power than before. When putting together 
an offer, your trusted real estate advisor will help you think 
through what levers to pull and which ones you may not want 
to compromise on.



I f  you ’ ve  dec i ded  you ’re  ready  to  become  a  homeowne r,  chances 
a re  you ’re  t r y i ng  to  f i g u re  ou t  wha t  to  do  f i r s t .  I t  can  fe e l  a  b i t 
ove r whe lm i ng  to  know  whe re  to  s ta r t ,  b u t  t he  good  news  i s  you  don’ t 
have  to  nav i ga te  a l l  o f  t ha t  a l one .

When it comes to buying a home, there are a lot of moving pieces. And that’s especially 
true in today’s housing market. The number of homes for sale is still low, and home 
prices and mortgage rates are still high. That combination can be tricky if you don’t 
have reliable expertise and a trusted advisor on your side. That’s why the best place to 
start is connecting with a local real estate agent.

AGENTS ARE THE #1 MOST USEFUL SOURCE IN THE BUYING PROCESS

The latest annual report from the National Association of Realtors (NAR) finds recent
homebuyers agree the #1 most useful source of information they had in the home 
buying process was a real estate agent. Let’s break down why. 

HOW AN AGENT HELPS WHEN YOU BUY A HOME

When you think about a real estate agent, you may think of someone taking you on 
home showings and putting together the paperwork, but a great agent does so much 
more than that. It’s not just being the facilitator for your purchase, it’s being your guide 
through every step.

W HEN  YOU  BUY  A  HOME

W H Y  YO U  S H O U L D  U S E 
A  R E A L  E S TAT E  AG E N T



B OT TO M  L I N E

If you’re looking to buy a home, don’t forget about the many ways an agent is essential 

to that process. Any hurdle that pops up, a negotiation that needs to take place, and 

more, your agent will know how to handle it while they make sure to minimize your 

stress along the way. Let’s connect to tackle it together.

The list below uses that same NAR release to show some examples of the many ways 
an agent adds value. It includes the percentage of homebuyers in that report who 
highlighted each of these benefits: 

• HELPED BUYER UNDERSTAND THE PROCESS (61%): Do you know the
difference between an inspection and an appraisal, what each report tells you, and
why they’re both important? Or that there are things you shouldn’t do after applying
for a mortgage, like buying appliances or furniture? An agent knows all of these
best practices and will share them with you along the way, so you don’t miss any key
steps by the time you get to the closing table.

• POINTED OUT UNNOTICED FEATURES OR FAULTS WITH THE HOME
(58%): An agent also has a lot of experience evaluating homes. They’ve truly seen
it all. They’ll be able to pinpoint some things you may not have noticed about the
home that could help inform your decision or at least what repairs you ask for.

• PROVIDED A BETTER LIST OF SERVICE PROVIDERS (46%): In a real estate
transaction, there are a lot of people involved. An agent has experience working
with various professionals in your area, like home inspectors, and can help connect
you with the pros you need for a successful experience.

• NEGOTIATED BETTER SALES CONTRACT TERMS AND A BETTER PRICE
(46% AND 33%): Did something pop up in the home inspection or with the
appraisal? An agent will help you re-negotiate as needed to get the best terms and
price possible for you, so you feel confident with your big purchase.

• IMPROVED BUYER’S KNOWLEDGE OF THE SEARCH AREA (45%): Moving
to a new town and you’re not familiar with the area, or you’re staying nearby, but
don’t know which neighborhoods are most affordable? Either way, an agent knows
the local area like the back of their hand and can help you find the perfect location
for your needs.

• EXPANDED BUYER’S SEARCH AREA (21%): And if you’re not finding anything
you’re nterested in within your initial search radius, an agent will know other
neighborhoods nearby you should consider based on what you like, what amenities
you want, and more.



“Buying a house can be one of the most difficult and
complicated purchases you make in your lifetime. Not

only is the amount of money you’re dealing with
substantial, the many, many legal ins and outs of real

estate transactions can be confusing for someone who
doesn’t work directly in the field. This is why many

home buyers use a buyer’s agent when they’re
searching for a new home to purchase.”

- U . S .  NEWS

“



We’d love to talk with you about what you’ve read here and help you on the path 
to buying your new home. Our contact information is below, and we look forward 
to working with you.

L E T ’S  C H AT
WE’RE SURE YOU HAVE QUESTIONS AND 
THOUGHTS ABOUT THE REAL ESTATE PROCESS.

L AU R A  PA P R I T Z

206.779.8105 | laura.papritz@compass.com

S A R A H  RO S E  DAV I S

425.785.4582 | sarah.rose.davis@compass.com

N ATA LY  YA R I N A 

Op e ra t i o n s  Manage r 

208.598.4312 | nataly.yarina@compass.com 

RY L E E  A M A N N 

Tran sac t i o n s  Co o rd i na to r 

623.275.7765 | rylee.amann@transactly.com


